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e Etiquette in trade show (B R1E) e The 27 rules of engagement for booth staffers
e Trade Show Sales Strategies (& RH$HRER) (BR—H—I1E827:%8)
e How to ask open questions? (MI{ARIERET5E?) e ldeas to attract booth traffic in a trade show
e How to shake hands? (I{a#EFE?) (BB AR5
e How to change name cards? (JIfAI3ZiRE A7) e Decision making process by different cultures
* How to remember guests’ names? MfIGCREAR  (REX(LHE ZIREEREDH)
F?) e How to follow up after tradeshow? (BEIN{AIERHEE?)
* In-booth 60-second selling pitch - PREP (0RSH& Ry 1156 show mistakes (BREICHES)
I5-PREP)

. i _* Trade show English conversation (&R E B &%)
* Buyers' frequent-ask questions GBEEFRITIZE] 1 546 show engagement practice and review

e How to ask powerful questions? (§11a R ¥ RIRE?) (— 8 — BB R RS
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